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+  Why is this important? 



Prospects are everywhere 



Opportunity 
cost 



“Interesting” conversations 



Missed opportunity… 



Knock ‘em down… 



Leverage 



A full schedule 



A system 



5 Key Principles 



1. Two months runway 



2. Add value 



3. Think “advance” 



4. Sell the meeting 



5. Assign $/kr/NOK values 



+  Now what? 



1. Make a conference 
list 



http://www.health2con.com/events/conferences/health-2-0-10th-annual-fall-
conference-2-2/  



2. Build the attendee/
speaker list 



3. Rank your target 
prospects  





(ProTip: Use a virtual 
assistant to save time…) 

http://www.salesqualia.com/member-page-kicking-off-job-
virtual-assistant/  



4. Find them on 
LinkedIn 



5. Send 
eleven (11) 
meeting 
requests 
TODAY! 



+  Tools & Resources 



Worksheets & Checklists 
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