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SALESQUALIA

Scott Sambucci,
Founder & Chief Sales Geek

www.salesqualia.com
(415) 596 0804
scott@salesqualia.com
www.linkedin.com/in/scottsambucci
@scottsambucci
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USER BUYER TECHNICAL BUYER
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User Buyer
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Economic Buyer 2
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Product Champion




USER BUYER TECHNICAL BUYER




“What to do next...
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